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The awards winners 2022
Best Property Adviser
Black Brick Property Solutions

Best Wealth Manager – Alternative Investments
Octopus Investments

Best Private Client Investment Manager
Bordier UK

Best Private Client Legal Team
Taylor Wessing

Best Wealth Manager – Balanced Portfolio
Bordier UK

Best Law Firm – Tax & Trust
Thomson Snell & Passmore

Best International Clients’ Team
Decisive Capital Management SA

Best UHNW Team (Including Private Investment Offices)
Tiedemann Constantia

Best Boutique Wealth Manager
EQ Investors

Best Multi-Family Office
Tiedemann Constantia

Best HNW Team
Kellands (Hale) Limited

Best Domestic Clients’ Team
WH Ireland

Best Law Firm – Family
Manders Law

Best Trust Team
Zedra

Best Investment Product Provider
Octopus Investments
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A welcome return for the
Wealth Adviser Awards
T
he Wealth Adviser awards were last held in 2019 and,
due to the pandemic, have only just returned this year,
with their 12th iteration.
Just three years ago, 2019 does seem like a very different
time, but there is plenty of evidence that, during lockdown,
investors took a keener interest in their financial affairs.
Recent research from Hargreaves Lansdown revealed that
almost three quarters of individuals they surveyed made new
habits during the pandemic and over 90 per cent have kept
at least one of them.
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Luckily, for almost three quarters of those surveyed, that
habit was based on money-saving and that cash is hopefully
going to help keep finances resilient during the coming wave
of price rises and inflation.
In times of financial drama, investors turn more to their
wealth advisers and these awards are an opportunity to celebrate the successes of financial advisers and wealth managers
across the UK industry.
Recent figures from earlier this year from the lang cat
found that in volatile markets, total platform assets across
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all platforms in Q1 2022 fell by -2.66 per cent on Q4 2021
values, while advised platform assets performed slightly better
(-2.42 per cent).
In terms of sales, gross flows across all channels were
down -21.89 per cent on Q4 2021’s totals, while net sales are
down -44.68 per cent, indicating outflows have risen across
the market.
Rich Mayor, senior analyst at the lang cat, commented:
“Around two-thirds of total platform gross sales came from
advisers, but advised net sales formed just shy of 90 per cent
of the total net sales. This indicates that while outflows have
increased, it is focused in other channels such as D2C, proving the value of advisers in reassuring clients and staving off
snap decisions to sell at potentially the worst time.”
Wealth managers and advisers are more important in many
people’s lives now than they were back in that very different
world in 2019 when we had our last outing for the Wealth
Adviser awards.
Congratulations to our winners. n
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BORDIER UK

Longevity and family
ownership lie behind success
Bordier UK | Best Private Client Investment Manager
& Best Wealth Manager – Balanced Portfolio
Jamie MacLeod, CEO of Bordier UK, tell us a little
about your firm?
We are a specialist investment manager, based in St James’s,
London and part of the independent Bordier Group (established in Geneva in 1844). We are one of the few private,
family-owned businesses of scale operating in the UK discretionary fund management market.
We work with UK and international clients, in partnership
with their introducers, managing assets for trusts, family
offices, pension schemes, charities and livery companies – our
Group structure enabling our clients to access a wide range
of services.
With 10 other offices spread across six countries and three
continents, we are a truly global business. The Bordier Group
presently manages around GBP13.3 billion of assets for more
than 4,000 families.

Have current market conditions changed how you
approach investing client money?
We are long-term investors and have been managing clients’
wealth for generations – in the UK for 40 years and as a Group
for 178 years – and during this time we have witnessed many
market cycles. We make tactical asset allocation changes
where we see market opportunities or threats, but our longterm, strategic allocations remain the same.
Our strategies are as well positioned as they can be in this
uncertain period. We are continuing to give good exposure to
those parts of the world, most notably the US and Asia, that
should still be able to grow at an attractive rate and possess
total return opportunities that can combat inflation. And on
the other side of the coin, where relevant, we have exposure
to more defensive assets that should, at least in part, make a
reasonably firm fist to fight inflation.

Why do you think you won these awards?
We pride ourselves on providing a highly personal service and
consistently meeting our clients’ long term investment goals.
Over the last 12 months, our core strategies have all outperformed their respective comparators and continue to deliver
positive, risk-adjusted five-year returns.
We are backed by the considerable financial strength and
stability of the Bordier Group. The Group’s Common Equity
Tier 1 ratio was last measured at 32.1 per cent and has been
around 25 per cent over the last decade, with the Group’s
liquidity ratio between four to 15 times higher than the level
required of Swiss institutions since 2015 – few investment managers can boast such industry-leading
capital and liquidity ratios.
Bordier is also a truly family-owned business.
Given the current investment climate and geopolitical backdrop, our clients take great comfort
in the fact that their portfolios are managed by a
firm that has no external shareholders. No external
pressure means we can be genuinely long-term
in our outlook and ensures we have
our clients’ best interests at heart.
We believe it is also important that
we market no in-house products,
and that no in-house funds are
used in client portfolios.

Crystal ball time – what do you think lies ahead for the
private client?
We can’t predict what the future holds for markets, but we
can ensure that our clients continue to receive the same
award-winning, personal service with manager continuity, and
that their investment portfolios remain ‘best in class’.
We pride ourselves on the longevity and stability of our
investment team – the four most senior members have
worked alongside each other for over 18 years – which has
led to highly personal and long-lasting client relationships. Our
Chairman has managed some clients for over 40 years and
with our CIO, has managed investment portfolios for families
over three generations.
With that experience comes the investment insight
and expertise that can guide clients through challenging
periods. We ensure client portfolios remain well placed
by having no in-house products of our own – instead
we search for the globe’s finest investments to include
in portfolios. In addition, through our industry relationships, we have access to smaller, specialist fund
managers and high conviction funds that can
take advantage of interesting investment
opportunities on their behalf – something
we have done for decades and that has
been hugely beneficial in achieving our
clients’ investment goals. n
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Innovating for
future generations
Proud official sponsor of SolarStratos and winner
of Best Private Client Investment Manager and
Best Wealth Manager - Balanced Portfolio.

A pioneering expedition to the edge of space
demonstrating the power of solar energy for a
sustainable tomorrow.

Bordier UK | Specialist Investment Manager
23 King Street | St James’s | London SW1Y 6QY | t +44 (0)20 7667 6600 | bordieruk.com

O C TO P U S I N V E S T M E N T S

From energy to VCT,
Octopus keeps innovating
Octopus Investments | Best Investment Product Provider
& Best Wealth Manager – Alternative Investments

F

ounded in 2000, Octopus Group has seen rapid growth
in recent years and now has assets of GBP12.5 billion.
The group actually comprises eight businesses
explains Steve Skelding, head of Strategic Partnerships,
split into two sectors, seven within the financial services
industry and then Octopus Energy. This is the energy supply
and distribution business that has grown considerably over
recent years.
Simon Rogerson, Christopher Hulatt, and Guy Myles
founded the firm, and it remains privately held with lots of
employees owning equity in the business.
“Simon has a mantra of looking at industries that are
broken and trying to fix them,” Skelding says. “Not many
people love an energy supplier and it was a sector ripe for a
disruptor, so we bought a small energy supply business and
that has gone global and from strength to strength.”
Skelding also reports that the funds business has had a
very healthy year with money flowing into smaller companies
and the other sectors that the firm invests in.
“Venture capital has aged well, and we deal with thousands
of wealth and financial advisers and find that what was a niche
historically feels a lot higher up the agenda and is part of a
client’s portfolio more often than not.”
The firm’s investors are split across retail and institutional
with retail dominating at 75 per cent. The firm recently won the
renewable energy mandate for the government’s Nest pension
scheme which demonstrates the firm’s spread across retail
and institutional investment.
Skelding thinks that the firm won these awards
because financial advisers have been on a journey
with the firm over the last few years, particularly in
the tax efficient space, where it is the largest provider of product.
“We may have the largest market share, but we
don’t rest on our laurels,” he says. “We continue to
innovate with new VCTs and a knowledge intensive EIS vehicle to back those exciting early
stage businesses with technology and
research and development at the
core of what they do.”
Skelding observes that there is a
Steve Skelding
two-pronged benefit from the firm’s
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George Rooke and Debbie Mahanta collect the awards for Octopus

vehicles. “You are investing in early stage, unquoted start-up
companies with some generous tax relief to compensate for
those risks.”
Current market conditions haven’t affected the firm as
Skelding says that they don’t invest short term or tactically
but in specific mandates defined across the various solutions.
“We invest from seed stage and all the way to an IPO
and, despite the pandemic, entrepreneurs tend to find a way
and pivot and show their skill set and abilities when things
are tough.”
EIS portfolio companies are typically held for five to 10
years. Looking forward, Skelding observes that there is
an increasing trend of private clients investing in private market opportunities, such as private equity or
debt. “It’s been largely the domain of the institutional
world,” Skelding says, “but we are seeing lots more
interest from private clients at being able to access
these opportunities, and a number of institutions
which are structure products to allow access.
“There are lots of great opportunities and deal
flow and pipeline so we are working with
a number of firms to see how we can
package that for retail clients, and I
expect to see private clients holding
private markets in their SIPPs and
ISAs in years to come.” n
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The family
tree
The bonsai tree requires a lifetime of nurturing.
Not to mention, an expert hand.
No wonder then, that some of the finest examples
remain in families for hundreds of years, passing from
one generation to the next.
And when it comes to leaving your wealth to loved ones,
you deserve an investment provider that shows the same
care and attention you did to growing it.
That’s how we became the market leader in investments
that qualify for relief from inheritance tax.¹
Ask your financial adviser about Octopus Investments.
Please remember, the value of an investment, and any
income from it, can fall as well as rise. Investors may
not get back the full amount they invest. Tax treatment
depends on individual circumstances and could change
in the future. Tax relief depends on portfolio companies
maintaining their qualifying status.

Three tax solutions, one expert provider.

Find out more by visiting octopusinvestments.com
¹By funds under management, Tax Efficient Review, April 2021. Our investments are not suitable for everyone. We do not offer investment or tax advice.
We recommend investors seek professional advice before deciding to invest. Investors should only subscribe for shares based on information in the
relevant product brochure, which can be obtained from octopusinvestments.com. Issued by Octopus Investments Limited, which is authorised and
regulated by the Financial Conduct Authority. Registered office: 33 Holborn, London, EC1N 2HT. Registered in England and Wales No. 03942880. Issued:
March 2022.
CAM010826-2203.

WH IRELAND

High quality personalised
relationships reap rewards
WH Ireland | Best Domestic Clients’ Team
relationships, and we would like to thank our clients for recognising this and voting for us. This
award is a true reflection of the superior service
our investment managers consistently provide.
We take great satisfaction in delivering first class
advice to a diverse range of private, charity, corporate, and institutional clients, and this award
further acknowledges these efforts.

Michael Bishop, Head of Wealth
Management at WH Ireland, tell us a little
about your firm?
Founded by William Henry Ireland, WH Ireland’s
heritage can be traced back to the Manchester
stockbroking firm John Railton & Son. In 1956,
having spent over half a century with the
Railton’s, William and colleagues left the firm to
form WH Ireland.
We offer bespoke investment management services, personalised financial planning
advice, and advice for public & private growth
businesses which includes corporate finance,
broking and fundraising capabilities. Our Capital
Markets & Wealth Management teams work
closely together, and we pride ourselves in
being true experts in both growth companies
and growth investments. By placing our clients’
needs at the centre of everything we do, we are
well placed to provide timely, bespoke and
helpful advice.
Why do you think you won
these awards?
Our London and regional wealth
management teams work hard
to establish and develop excellent and longstanding client
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Katherine Curry,
Ekaterina Doubinina &
Lewis Malcolm collect
WH Ireland’s award

Have current market conditions changed
how you approach investing client money?
We do not believe the current market conditions have changed our approach. Our CIO is
constantly absorbing external research and
interpreting it to identify changes in the financial markets so that our clients can benefit from
these changes at the earliest stage possible. We
understand our client’s long term risk goals, and
our portfolios are flexible enough for our CIO to
indicate changes to our expectations as and
when we see market conditions changing.
We have been going through a period of
increased volatility in both bond and equity
markets as well as nervousness caused by inflationary pressures on our costs of living. We do
expect this volatility to calm down by the end of
the year, but they are important reminders that
markets tend to think several months ahead.
Crystal ball time – what do you think lies
ahead for the private client?
We believe that high quality personalised relationship management is the way forward. Clients
have expressed the need for flexibility with technology and the ability to have contact
with a human being for personalised advice. We believe that having
a core investment philosophy
allows our CIO team to take a
considered view on the outlook
for investment markets and to
communicate that view clearly
to our clients. n
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Helping you see the bigger picture.
With heritage dating back to 1872, our independent
financial advice ensures you make informed & effective
choices when managing your money. By building a
financial plan & investment strategy with us, you are
free to focus on the important things, like life.
Find out how we can help you:

0800 877 8866
enquiries@whirelandwm.com
whirelandwm.com

Proud to be Chartered
The value of investments and income from them may go down as well as up and is not
guaranteed and you may therefore not get back the amount you originally invested.
WH Ireland Limited is a wholly owned subsidiary of WH Ireland Group plc and is authorised and regulated in the UK by the Financial Conduct Authority,
is registered in England & Wales with company number 02002044 and is a member of the London Stock Exchange. WHIreland and the WHIreland logo
are registered trademarks. WM1221JUN22LM

